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[bookmark: fifth_national_indigenous_fisheri_c3f2e7]Fifth National Indigenous Fisheries & Aquaculture Forum

The National Indigenous Fisheries Institute will host the Fifth National Indigenous Fisheries & Aquaculture Forum (NAFF V) in Kjipuktuk (Halifax), Nova Scotia from September 22–24, 2026.
NAFF V builds on the momentum of four successful national forums to deliver Canada's premier Indigenous-led fisheries, aquaculture, and blue economy business event. Over three days, influential leaders from across the Indigenous fisheries and aquaculture sector, all levels of government, and international private and multinational sectors will convene for presentations, panels, workshops, cultural performances, a showcase dinner, and a high-impact trade show and business marketplace.
In addition to presentations, panels, and workshops, delegates will have the opportunity to join us for cultural performances and a showcase dinner while a robust tradeshow and regional Indigenous artists will be present throughout the event. This is about building national and international relationships in an environment designed for partnership formation and commercial growth.
This is not a typical conference. It is where deals are formed, capital is deployed, and partnerships are built.

About the National Indigenous Fisheries Institute

The National Indigenous Fisheries Institute (NIFI) is an Indigenous-led organization focused on fisheries management, science, and conservation within Indigenous communities.
NIFI was established in May 2017 as a direct result of the Third National Indigenous Fisheries & Aquaculture Forum at the direction of the Minister of Fisheries, Oceans, and the Canadian Coast Guard. The organization is rooted in the principle of collaboration between Indigenous groups and government: the co-development, co-design, and co-delivery approach to improving the programs and practices that impact the lives of Indigenous peoples.
The Institute's work began with the Indigenous Program Review and the development of the Northern Integrated Commercial Fisheries Initiative, completed in May 2019 and formally accepted by Fisheries and Oceans Canada. In September 2019, the Department released a publicly accessible Action Plan to respond to each of the recommendations put forth in the review.



[bookmark: a_note_from_the_president]A Note From the President
Please join us in supporting Indigenous fisheries throughout Canada.
On behalf of the National Indigenous Fisheries Institute, we invite you to partner with us in presenting NAFF V.
The NAFF conferences have consistently brought together the most influential people in Indigenous fisheries and aquaculture—fisheries managers, Chiefs and Councilors, not-for-profit executives, government Ministers, industry CEOs, international leaders, and leaders in academia. NAFF V promises to be the largest and most commercially significant event in the series to date.
Sponsorship at NAFF V is deliberately limited. We have intentionally kept the number of sponsorship positions small so that every partner receives meaningful visibility, direct access to decision-makers, and a measurable return on their investment. When you sponsor NAFF V, you are not one logo among hundreds—you are a recognized strategic partner positioned in front of the people who control procurement, capital allocation, and partnership decisions across Indigenous fisheries nationally and internationally.
Your sponsorship will allow you to share your brand, service, or product and engage directly with national and international leaders in Indigenous fisheries, industry, and government while showing your support toward Reconciliation. We invite you to consider the partnership opportunities below and discuss how we can tailor your involvement for maximum impact.
Thank you,
John G. Paul
President
National Indigenous Fisheries Institute
Have a custom sponsorship idea? We're happy to discuss it with you.






[bookmark: why_sponsor_naff_v_your_return_on_244e43]Why Sponsor NAFF V: Your Return on Investment

NAFF V is designed to deliver direct commercial value to every sponsor. Here is what your investment unlocks:
[bookmark: the_room]The Room
• 200+ Indigenous Chiefs, Councilors, and economic development decision-makers—the people who approve procurement, sign joint ventures, and allocate community capital.
• Indigenous-owned fisheries and aquaculture enterprises actively seeking suppliers, technology, and partners.
• Private equity, venture capital, and impact investors looking for deal flow in the blue economy.
• Seafood distributors, processors, and international buyers.
• Government representatives across federal, provincial, and territorial levels.
• Québec producers (French-language participation) and Latin American delegates (Spanish-language participation).
[bookmark: the_opportunity]The Opportunity
• Capital deployment: Communities attending NAFF V collectively manage billions of dollars in fisheries assets, treaty settlements, and economic development funds.
• Partnership formation: Structured networking and curated meetings connect you directly with the leadership who makes purchasing and partnership decisions.
• Market positioning: Fewer sponsors means your brand stands out—not competes—in every piece of signage, digital media, and verbal acknowledgement.
• Reconciliation leadership: Demonstrate your organization's commitment to meaningful economic Reconciliation in a nationally visible setting.

[bookmark: our_intentionally_limited_sponsor_de3836]Our Intentionally Limited Sponsorship Approach

Sponsorship at NAFF V is intentionally limited to a small cohort of aligned partners to protect visibility, access, and return on investment for each sponsor.
Select tiers are category-exclusive, ensuring only one organization per strategic sector (e.g., finance, technology, infrastructure, seafood processing, marine services) holds that position. This protects the visibility, access, and commercial value delivered to each sponsor.
This is a deliberate value-protection strategy, not a volume strategy. By limiting the total number of sponsors and offering category exclusivity at premium tiers, we ensure:
• Your brand receives stronger visibility with less category crowding
• You gain better access to Indigenous leadership and decision-makers
• Your exhibition presence carries more weight in the commercial marketplace
• Your investment translates to meaningful business development outcomes



[bookmark: sponsorship_tiers_and_benefits]Sponsorship Tiers and Benefits
[bookmark: strategic_partner_50_000]STRATEGIC PARTNER — $50,000
Limited to 2 organizations | Category Exclusive
The highest level of partnership at NAFF V. Reserved for two organizations that want unmatched visibility, direct executive engagement, and category ownership across the entire event.
Benefit
Detail
Category exclusivity
Exclusive within your primary sector (e.g., finance, technology, infrastructure, seafood processing, marine services). No competing brand at any tier.
Curated executive meetings
Up to 5 pre-scheduled, one-on-one meetings with Indigenous Chiefs, economic development leaders, or investor delegates, facilitated by the NAFF V team.
Premium exhibition position
Prime booth location at the centre of the trade show floor in the highest-traffic zone, with priority setup and teardown access.
Featured demonstration slot
20-minute featured product, technology, or capability demonstration on the main exhibition stage.
Dedicated meeting suite
Private meeting room on the conference floor, equipped for virtual and in-person meetings, available for unlimited use across all three conference days.
Plenary stage presence
Speaking opportunity or welcome remarks during a plenary session (up to 5 minutes).
Conference registrations
5 complimentary full-conference registrations.
Program advertising
Full-page colour ad in conference program + logo on program cover.
Physical and digital branding
Personalized branded banner at main entrance, logo on all digital screens and table cards, co-branded event signage.
Social media
Dedicated sponsor spotlight posts (minimum 3) across NIFI social channels in the lead-up to and during the conference.
Verbal acknowledgement
Named during all daily opening remarks, preceding all meals, and at the showcase dinner.
Delegate gift bags
Opportunity to include branded materials in all delegate gift bags.
Post-event reporting
Sponsor-specific summary of engagement metrics, meetings held, and attendee data (anonymized).

Strategic Partner ROI: This level is built for sponsors that want to own their category, generate qualified meetings, deepen Indigenous market relationships, and convert visibility into business development opportunities during and after the forum.



[bookmark: sector_partner_30_000]SECTOR PARTNER — $30,000
Limited to 5 organizations | Category Exclusive Where Available
Elevated visibility with sector-level positioning. Designed for organizations that want prominent brand presence and structured access to Indigenous leadership and investors.
Benefit
Detail
Sector positioning
Recognized as the event's partner in your sector category (where available).
Curated meetings
Up to 3 pre-scheduled meetings with Indigenous leadership or investor delegates, facilitated by the NAFF V team.
Premium exhibition position
Priority booth location on the trade show floor, adjacent to high-traffic zones.
Exhibition demonstration
10-minute product or capability showcase on the exhibition floor.
Dedicated meeting space
Private meeting room on the conference floor, equipped for virtual and in-person meetings (one full day of unlimited use).
Conference registrations
3 complimentary full-conference registrations.
Program advertising
Full-page colour ad in conference program.
Physical and digital branding
Prominent logo on entry banners, sponsor screens, and digital signage.
Social media
Dedicated sponsor spotlight post (minimum 2) across NIFI social channels.
Verbal acknowledgement
Named during daily opening remarks and preceding meals and breaks.
Delegate gift bags
Opportunity to include branded materials in all delegate gift bags.

Sector Partner ROI: This level is designed for organizations that want strong brand exposure, better-quality conversations, and a credible presence in front of Indigenous, government, and industry decision-makers in an intentionally curated commercial environment.


[bookmark: sponsorship_comparison_at_a_glance]
Sponsorship Comparison at a GlanceCOMMUNITY PARTNER — $8,000
Limited to 15 organizations
An accessible entry point for organizations that want to be part of the NAFF V conversation and demonstrate support for Indigenous fisheries.
Benefit
Detail
Exhibition space
Complimentary tradeshow table in the conference exhibition area.
Conference registrations
1 complimentary full-conference registration.
Program advertising
Quarter-page colour ad in conference program.
Physical and digital branding
Logo on sponsor acknowledgement materials.
Social media
Sponsor acknowledgement across NIFI social channels (group spotlight).
Delegate gift bags
Opportunity to include branded materials in all delegate gift bags.

Community Partner ROI: An accessible entry point for organizations that want to support NAFF V, build visibility, and establish new connections in the Indigenous fisheries and aquaculture space.

INDUSTRY PARTNER — $15,000
Limited to 10 organizations
Strong trade show presence and meaningful brand visibility for organizations committed to the Indigenous blue economy.
Benefit
Detail
Exhibition space
Complimentary tradeshow table in the conference exhibition area.
Scheduled networking
Access to structured networking sessions and investor meetup blocks on the exhibition floor.
Conference registrations
2 complimentary full-conference registrations.
Program advertising
Half-page colour ad in conference program.
Physical and digital branding
Logo on sponsor acknowledgement banners and digital screens.
Social media
Sponsor acknowledgement across NIFI social channels (group spotlight with other Industry Partners).
Verbal acknowledgement
Named preceding meals and breaks.
Delegate gift bags
Opportunity to include branded materials in all delegate gift bags.

Industry Partner ROI: A strong option for companies looking to build relationships, demonstrate sector support, and create commercial introductions without a top-tier commitment.


	
	Strategic
	Sector
	Industry
	Community

	
	Partner
	Partner
	Partner
	Partner

	Investment
	$50,000
	$30,000
	$15,000
	$8,000

	Positions available
	2
	5
	10
	15

	Category exclusive
	Yes
	Where available
	—
	—

	Curated exec meetings
	Up to 5
	Up to 3
	Networking
	—

	Exhibition placement
	Prime centre
	Priority adjacent
	Standard
	Standard

	Featured demo
	20 min stage
	10 min floor
	—
	—

	Private meeting suite
	3 full days
	1 full day
	—
	—

	Plenary speaking
	Yes
	—
	—
	—

	Registrations
	5
	3
	2
	1

	Program ad
	Full + cover
	Full page
	Half page
	Quarter page

	Social posts
	3+ dedicated
	2+ dedicated
	Group
	Group

	Post-event report
	Yes
	—
	—
	—



[bookmark: trade_show_and_business_marketplace]Trade Show and Business Marketplace
NAFF V is now positioned as Canada's premier Indigenous-led fisheries, aquaculture, and blue economy trade show and business development marketplace.
More than 200 Indigenous Chiefs, Councilors, and economic development leaders will gather in one location, creating a concentrated opportunity for capital deployment, partnership formation, and commercial growth.
The exhibition floor will serve as the central commercial hub of NAFF V, designed to facilitate direct engagement between Indigenous leadership and industry innovators.
[bookmark: what_makes_this_different]What Makes This Different
Unlike a traditional tradeshow, the NAFF V marketplace is built around structured deal-making:
• Direct access to decision-makers: 200+ Chiefs, Councilors, and economic development leaders will walk the floor across all three days.
• Curated investor and partnership meetings: Strategic and Sector Partners receive pre-scheduled one-on-one meetings with delegates matched to their sector and objectives.
• Featured demonstrations: Top-tier sponsors showcase products and capabilities on a dedicated exhibition stage, drawing floor traffic and audience attention.
• Dedicated meeting areas: Private and semi-private meeting spaces on the floor for confidential deal discussions.
• Multilingual engagement: Support in English, French, and Spanish to facilitate connections with Québec and Latin American delegates.





[bookmark: exhibition_floor_layout]Exhibition Floor Layout
• Centre floor (premium): Reserved for Strategic Partners—maximum foot traffic and visibility.
• Priority adjacent: Reserved for Sector Partners—high-traffic positions near main stage and meeting areas.
• Standard exhibition: Available to Industry and Community Partners—well-positioned within the active marketplace.
[bookmark: who_will_be_there]Who Will Be There
• 200+ Indigenous Chiefs, Councilors, and decision-makers
• Indigenous-owned fisheries and aquaculture enterprises
• Seafood distributors and processors
• Blue economy and green marine technology companies
• Private equity, venture capital, and impact investors
• Québec producers (French-language participation)
• Latin American delegates (Spanish-language participation)
[bookmark: who_you_will_meet_on_the_exhibiti_ec3184]Who You Will Meet on the Exhibition Floor
• Indigenous-owned fisheries and aquaculture enterprises
• Seafood distributors, processors, and exporters
• Blue economy and clean marine technology companies
• Private equity, venture capital, and impact investors
• Indigenous investment funds and development finance institutions
• Commercial banks, insurance, and marine risk management firms
• International seafood buyers and global trading houses
• Government trade commissioners and regulatory officials



[bookmark: industry_sectors_represented_at_naff_v]Industry Sectors Represented at NAFF V
[bookmark: core_industry]Core Industry
• Commercial seafood harvesting companies
• Aquaculture operators (finfish, shellfish, kelp/seaweed)
• Hatcheries and broodstock suppliers
• Seafood processors and value-added manufacturers
• Domestic and international seafood distributors
• Exporters and global seafood trading companies
• Cold storage and logistics providers
• Marine transportation and shipping companies
• Vessel manufacturers and retrofit specialists
• Fishing gear and equipment manufacturers
• Infrastructure developers (wharves, plants, facilities)
• Marine engineering and construction firms
• Packaging and sustainable materials suppliers
[bookmark: business_and_investment_focus]Business and Investment Focus
• Aquaculture expansion partnerships
• Seafood processing and export distribution
• Green and clean marine technologies
• Infrastructure, vessels, and equipment investments
• Capital partnerships and joint ventures
• International trade development
[bookmark: technology_and_innovation]Technology and Innovation
• Blue economy start-ups and scale-ups
• Green and clean marine technology companies
• Ocean data and analytics firms
• AI, automation, and smart aquaculture providers
• Monitoring, traceability, and compliance technology companies
• Renewable ocean energy developers
• Environmental services and sustainability consultants



[bookmark: capital_and_finance]Capital and Finance
• Private equity firms
• Venture capital firms
• Impact investors
• Indigenous investment funds
• Commercial banks and financial institutions
• Development finance institutions
• Export financing agencies
• Insurance and marine risk management providers
• Investment advisors and capital markets firms
[bookmark: international_trade_and_market_de_ff063a]International Trade and Market Development
• International seafood buyers
• Global trading houses
• Import/export companies
• Trade commissioners and trade development agencies
• Québec-based producers (French-language markets)
• Latin American seafood and aquaculture enterprises (Spanish-language markets)
• International certification and regulatory advisory firms



[bookmark: category_exclusivity_framework]Category Exclusivity Framework
Category exclusivity may be offered at the Strategic Partner level and selectively at the Sector Partner level, based on organizational fit and timing of commitment.
Illustrative categories may include:
• Finance and capital
• Technology and digital systems
• Aquaculture systems and equipment
• Processing and value-added manufacturing
• Infrastructure and marine construction
• Cold storage and logistics
• Seafood distribution and export
• Professional services and advisory
NIFI reserves the right to define and approve category alignment to protect sponsor value and avoid overlap.

[bookmark: additional_high_value_sponsor_features]Additional High-Value Sponsor Features
To increase sponsor ROI and justify premium pricing, NAFF V may also offer the following to upper-tier sponsors:
• Curated introductions to Indigenous economic development leaders
• Hosted private meeting opportunities during the event
• Priority booth placement near meeting and traffic nodes
• Featured brand moments in the trade show and exhibition environment
• Recognition tied to specific business development programming or networking moments
• Customized packages for organizations with strategic goals not fully reflected in the standard tiers

[bookmark: sponsorship_confirmation_form]Sponsorship Confirmation Form
Fifth National Indigenous Fisheries & Aquaculture Forum (NAFF V)


Sponsor / Organization Name

Contact Person

Title

Address

Postal Code

Phone

Email


Please return this completed form and forward a high-resolution copy of your logo to:
Email: mailto:NAFF@Indigenousfishersfirst.com
Logo acceptable file types: EPS, PDF, TIFF, JPEG


[bookmark: payment]Payment
· ☐ Invoice me
· ☐ Cheque — National Indigenous Fisheries Institute, attn. Finance Department, 201 Churchill Drive, Unit 201, Membertou, NS B1S 0H1
[bookmark: sponsorship_package_selected]Sponsorship Package Selected
· ☐ Strategic Partner ($50,000)
· ☐ Sector Partner ($30,000)
· ☐ Industry Partner ($15,000)
· ☐ Community Partner ($8,000)
· ☐ Other ($______)
· ☐ I would like to set up a tradeshow table
[bookmark: sponsorship_confirmed_by]Sponsorship Confirmed By
Name (Please print): ____________________________
Signature: ____________________________
Date: ____________________________
[bookmark: for_office_use_only]For Office Use Only
Confirmation received on: ____________
Received by: ____________
Deposit $: ____________
Balance $: ____________
Remarks: ____________________________
Logo / Artwork Size Received: ____________

[bookmark: closing_message]Closing Message
NAFF V brings together Indigenous leadership, industry, capital, and innovation in a single national forum designed for relationship-building, commercial growth, and long-term partnerships. By intentionally limiting sponsorship participation and elevating sponsor benefits, NAFF V offers a stronger return on investment, greater category distinction, and more meaningful access than a traditional broad-based sponsorship model.
We invite aligned organizations to secure their position early, protect category availability, and partner with NIFI in advancing Indigenous-led growth across fisheries, aquaculture, and the blue economy.
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